
 

 
 
 
 
 
 
 
 

BUSINESS DEVELOPMENT MANAGER 
 

Actimo America's Commercial team engages target companies with genuine 

curiosity and interest to help them engage their employees through timely and 

effective communication, snackable and on-the-job training, while promoting a 

constant feedback loop in the entire organization. All this is done through an 

accessible and easy-to-use employee app right in the employee’s phone. 

 

We’re looking for an eager to grow Jr. Business Development Manager to join 

our currently developing sales team as we rapidly grow and constantly expand 

in the Latin American market. The right candidate should have hands-on 

background in sales, "get-things-done" mentality and eager to grow into a 

constantly evolving team. 

 
 
What You’ll Do 

 

• Search and identify potential clients in the in our company’s focus markets. 

• Complete appropriate research on the prospective client’s business, 

understand their needs and correlate Actimo’s solutions to their 

requirements. 

• Meet quarterly and annual revenue targets. 

• Source new sales opportunities through outbound reach, cold emails, 

phone calls or anything to reach out to prospective customers. 



• Execute planned sales activities with a consultative approach and develop 

a target list of high potential new customers. 

 

What We’re Looking For 

 

• Proactivity in absolutely all of your work and a bias for action 

• Degree in Business, Engineering or similar 

• Ideally 2+ years of experience in Project Management, Customer Success, 

Account Management, Business Development, or any other client-facing 

role 

• B2B sales experience is a plus 

• Experience in dealing and presenting to C-Level 

• Savvy with LinkedIn for business purposes and CRM tools 

• Passion for technology and for being a part of a fast-growing SaaS 

company with the desire and ability to learn how to master new 

technologies 

• Impressive executive presence and communication abilities in Spanish and 

in English 

• Driven, self-motivated, enthusiastic and with a “can-do” attitude 

• Based in Guatemala City or Mexico City but willing and able to work from 

home  

 

To apply, please make sure you meet the position's requirements and send the 

following items to walter.zepeda@actimoamerica.com  

• CV 

• 1-2 min video explaining why you're the best candidate for this position 

• Salary expectations 

• Link to your LinkedIn profile 

mailto:walter.zepeda@actimoamerica.com

